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Introduction

TRIMIT Provision enables you to post Provision in the General Ledger while posting your Sales- and
Purchase Orders.

An example could be Sales Commission for your Salespersons calculated by each Posted Sales Invoice
but not settled until end of the month, quarter or year. To show correct accounting figures at any point,
you can provide for the outstanding Sales Commission that still needs to be paid.

Sales Commission is only a part of the total functionality of TRIMIT Provision, but this White Paper is only
focused on the Sales Commission.

The audience for this document is the Consultant or very skilled User. It will only describe the TRIMIT
fields/functionality and not the standard Business Central fields/functionality. Be aware of not changing
settings and parameters in a live database without consulting the implementing partner.

The functionality described is the functionality as of TRIMIT 26.10r Business Central W1 BC28.X.

The pictures in this White Paper are based on the demo data for TRIMIT 26.1, which is based on
Microsoft Dynamics 365 Business Central 2026Release Wave 1, in the demo company CRONUS TRIMIT
W1 Ltd. (based on CRONUS International Ltd. of Microsoft Dynamics 365 Business Central).

Components

TRIMIT Sales Commission contains the following objects:

The tables 6036312 trm Temp. Prov Posting Buffer
6036385 trm Call Calc Commission
6036548 trm Provision Sales
6036660 trm Commission Rates

The pages 6036548 trm Provision Sales

6036714 trm Commission Rates
The re po rts 6036710 trm Commission Settlement
The codeunits 6036570 trm Provision Handling Sales

6036761 trm Commission Handling
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Provision Sales Setup

Provision Sales is the connection between the TRIMIT Sales Commissions and the General Ledger.
In addition, it is also the connection between the TRIMIT Bonus and the General Ledger.

In the following, you will find a description of the individual fields of Provision Sales.

You must create a Line for every combination of General Business Posting Group, General Product
Posting Group and Calculation Base Provision for which you want to post Provision to the General
Ledger. You can find the Provision Sales via Search Provision Sales.

Provision Sales v Saved
2. t New EREditList [i] Delete More options

Name t IG&" Bus. Posting Group W ] l Gen. Prod. Posting Group T W l Description G/L Account Del G/L Account Credit  Reasc o

- BONUS DOMESTIC RETAIL Bonus Bonus 9996907 9995457 04-BONUS
BONUS DOMESTIC SERVICES Bonus Bonus 9996907 9995457 04-BONUS
BONUS EU RETAIL Bonus Bonus 9996907 9995457 04-BONUS
BONUS EU SERVICES Bonus Bonus 9996907 9995457 04-BONUS
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM1
COMMISSION DOMESTIC RETAIL Commission-sp2 Commission Salesperson 2 9996903 9995452 02-COMM2Z
COMMISSION DOMESTIC RETAIL Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION DOMESTIC SERVICES Commission-sp1 Commission Salesperson 9996902 9985452 01-COMM1
COMMISSION DOMESTIC SERVICES Commission-sp2 Commission Salesperson 2 9996903 9995452 02-COMM2Z
COMMISSION DOMESTIC SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EU RETAIL Commission-sp1 Commission Salesperson 9996902 9985452 01-COMM1
COMMISSION EU RETAIL Commission-sp2 Commission Salesperson 2 9996903 9995452 02-COMM2Z
COMMISSION EU RETAIL Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EU SERVICES Commission-sp1 Commission Salesperson 9996902 9985452 01-COMM1
COMMISSION EU SERVICES Commission-sp2 Commission Salesperson 2 9996903 9995452 02-COMM2Z
COMMISSION EU SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
GIFTCARD DOMESTIC RETAIL Gift Cards Gift Card 9996900 9995463 GIFTCARD
GIFTCARD DOMESTIC SERVICES Gift Cards Gift Card 9996900 9995465 GIFTCARD
GIFTCARD EU RETAIL Gift Cards Gift Card 9996900 9995463 GIFTCARD
GIFTCARD EU SERVICES Gift Cards Gift Card 9996900 9995463 GIFTCARD
JB-FREIGHT DOMESTIC RETAIL J8 Sales Freight Sales Line X1 9996901 9995451 FREIGHT
JB-FREIGHT DOMESTIC SERVICES JB Sales Freight Sales Line X1 9996901 9995451 FREIGHT
JB-FREIGHT EU RETAIL JB Sales Freight Sales Line X1 9996901 9995451 FREIGHT
JB-FREIGHT EU SERVICES JB Sales Freight Sales Line X1 9996901 9985451 FREIGHT
S-ALLOWANCE DOMESTIC RETAIL Sales Allowance Sales Line X5 9996839 9995443 ALLOWANCE
S-ALLOWANCE DOMESTIC SERVICES Sales Allowance Sales Line X5 9996839 9995443 ALLOWANCE
S-ALLOWANCE EU RETAIL Sales Allowance Sales Line X5 9996839 9995443 ALLOWANCE
S-ALLOWANCE EU SERVICES Sales Allowance Sales Line X5 9996839 9995443 ALLOWANCE
5-DUTY DOMESTIC RETAIL Sales Duty Sales Line X2 9996908 9995458 DUTY

Description of the Fields

Name

Here you can enter a name to identify the Provision Sales setup. The name can contain a maximum of
20 characters.

Besides the Names that are created for Commission or Bonus but are related to Item Charges: make
sure the Name is the same as the Code for the Item Charge.

General Business Posting Group

Here you must fill in a General Business Posting Group. The combination of General Business Posting
Group and General Product Posting Group at the Sales Lines determines which Provision Sales Line is
used.

Therefore, the General Business Posting Group of your customers.

General Product Posting Group

Here you must enter a General Product Posting Group. The combination of General Business Posting
Group and General Product Posting Group at the Sales Lines determines which Provision Sales Line is
used.
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Therefore, the General Product Posting Group of the Items you sell.

Description
Here you can enter your own Description for the Provision Sales Line. The description field can contain a
maximum of 50 characters.

Calculation Base Provision

The provision can be based on several different fields in the Sales Line. In the Calculation Base Provision
field, you state which amount from the Sales Line you want to post to the General Ledger as a Provision.
You can choose between the following twelve options:

None None is used if the Provision is called with an Amount meaning that the
Amount has been calculated by Codeunit 6038010 trm AP/ G/L.

Commission Salesperson The calculated Amount of the Commission Salesperson field on the
Sales Line will be posted as Provision.

Commission Salesperson 2 The calculated Amount of the Commission Salesperson 2 field on the
Sales Line will be posted as Provision.

Commission Salesperson 3 | The calculated Amount of the Commission Salesperson 3 field on the
Sales Line will be posted as Provision.

Bonus The calculated Amount of the Bonus field on the Sales Line will be
posted as Provision.

Sales Line X1 The calculated Amount of the X1 (Total LCY) field on the Sales Line will
be posted as Provision.

Sales Line X2 The calculated Amount of the X2 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X3 The calculated Amount of the X3 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X4 The calculated Amount of the X4 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X5 The calculated Amount of the X5 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X6 The calculated Amount of the X6 (Total LCY) field on the Sales Line
will be posted as Provision.

Gift Card Gift Card is used for the Provision of sold Gift Cards in the TRIMIT
Webshops.

NOTE

There is a specific White Paper - TRIMIT B2C Shop Gift Cards to describe the complete functionality of
the Gift Cards.

G/L Account Debit

Here you enter the G/L Account to which you want to post the Debit Amount (the “accrued” account in
your Income Statement) of your Provision transactions with this combination of General Business
Posting Group and General Product Posting Group.

G/L Account Credit

Here you enter the G/L Account to which you want to post the Credit Amount (the “to be paid" account
in your Balance Sheet) of your Provision transactions with this combination of General Business Posting
Group and General Product Posting Group.
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Reason Code

Various Reason Codes can be created to improve traceability of the G/L Entries that are related to
Provision. The Reason of the actual Provision Sales Line will be added to the G/L Entries based on this
specific Provision setup.

Reason Codes can be maintained via Search Reason Codes

Creation Date (not shown in page)
When you create the Provision Sales Line, the program automatically updates this field with the Date of
today.

Modified Date (Not shown in page)
When the Provision Sales Line is changed, the program automatically updates this field with the Date of
today if this Date is later than the Creation Date.

Note
Via Search Caption Class Setup, it is possible to set the Descriptions for the Sales X1 - X6 fields as
names of the fields if they are added to the Sales Lines.
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Provision Setup for Commission

When we talk about Commission, we talk about the Commission for Salespersons based on invoiced
ltems. We will not include other Sales Line Types (like i.e., G/L Account or Resources) in the calculation.
Commission is related to Salespersons and with TRIMIT; you can handle three different Salespersons
per Customer/Order.

When you provide for Commission, it can be posted differently for the Salesperson, Salesperson 2, and
Salesperson 3 by using different G/L Accounts for the Calculation Base Provisions Cornmission
Salesperson, Commission Salesperson 2, and Commission Salesperson 3.

Provision Sales " Saved
PO + New EREditList i Delete More options
Mame T Gen, Bus. Posting Group T Gen. Prod. Posting Group T Description Calculation Base Provision T G/L Account Debit G/L Account Credit Reason Code
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 95995902 9995452 01-COMM1
COMMISSION DOMESTIC RETAIL Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION DOMESTIC RETAIL Commission-sp3 Commission Salesperson 3 9995904 9995454 03-COMM3
COMMISSION DOMESTIC SERVICES Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM?1
COMMISSION DOMESTIC SERVICES Commission-sp2 Commission Salesperson 2 9996903 9995453 02-COMM2Z
COMMISSION DOMESTIC SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EU RETAIL Commission-sp1 Commission Salesperson 9995902 9995452 01-COMM1
COMMISSION EU RETAIL Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EU RETAIL Commission-sp3 Commission Salespersan 3 9996904 9995454 03-COMM3
COMMISSION EU SERVICES Commission-sp1 Commission Salesperson 9995902 0995452 01-COMM1
COMMISSION EU SERVICES Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EU SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EXPORT RETAIL Commission-sp1 Commission Salesperson 95995902 9995452 01-COMM1
COMMISSION EXPORT RETAIL Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EXPORT RETAIL Commission-sp3 Commission Salesperson 3 9995904 0995454 03-COMM3
COMMISSION EXPORT SERVICES Commission-sp1 Commission Salesperson 9995902 9995452 01-COMM1
COMMISSION EXPORT SERVICES Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EXPORT SERVICES Commission-sp3 Commission Salesperson 3 9995904 0995454 03-COMM3

Another possibility is to differentiate the G/L Accounts between various combinations of General
Business Posting Group and General Product Posting Group.

When you post (invoice) a Sales Line, the program will start searching for matching combinations of
General Business Posting Group and General Product Posting Group related to the Posting Groups on
the Sales Line. Then it will match the Salesperson number with the Calculation Base Provision.

Note

It is also possible to create the Lines of Provision Sales with blank Names. This is the easiest way to
handle the setup if you want to provide for Commission regarding all your salespeople because then
you will not need to fill in the Provision Name Commission Salesperson field on each Salesperson Card.

General Posting Setup

In the General Posting Setup (via Search General Posting Setup) you need to enter the G/L Accounts for
the Commissions if you want to make use of the Commission Settlement which can create
automatically G/L Entries in a General Journal for the Commission that has to be paid to a Salespersons
Vendor No.

The fields you need to fill per General Business Posting Group and General Product Posting Group are
Commission Salesperson, Commission Salesperson2 and Commission Salesperson 3 (if you make use of
up to three Salespersons per Customer who are entitled to get Commission) and are Income Statement
Accounts.
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The Commission Settlement will simply create two Journal Lines in a specific General Journal for
Commission. This means that no real Purchase Invoice will be created but only Vendor Ledger Entries if
you post this General Journal.

If you want to handle the Commission payments to your Salespersons via a Purchase Invoice, you can
take the print of the Commission Settlement as basis to create a Purchase Invoice manually. In that case,
you do not need to fill in the Commission fields in the General Posting Setup.

General Posting Setup =~ 2 [ [T

o u

Show All Accounts

Gen, Bus. Gen. Prod.
Posting Group Posting Group Commission Commission
T 1 4 Salesperson Salesperson 2

- i RETAIL 9995452 9995463 9995464
DOMESTIC RETAIL 9995452 9995463 9995464
EU RETAIL 9995462 0995463 9995464
EXPORT RETAIL 9995462 0995463 9995464

Sales & Receivables Setup

In the Sales & Receivables Setup (via Search Sales & Receivables Setup) there are two parameters
related to Commissions:

Sales & Receivables Setup

Customer Groups ~ Payments More options

Info and Prices

Availability Check Discounts

Standard Inventory Profile Setup ALL v Extended Discount Search Automatically per Line v
Availability Date Format Week v Line Discount Combination

Availability Message Type Notification ~ Show Line Discounts of 0 %

Availability Check by Location ‘.: ) Approve Change of Line Discount % Ask if existing Line Discount % is larger than 0 (Default ¥~
Availability Check on Make-To-Order Items [ o] Date Management

skip Availability Info Pane C.:) Sales Header Date -> Sales Line Date No v
Skip Availibility Check Complaint a Commission

Skip Availibility Check Return Order e Extended Commission Search ‘Tma\ ~ |
Skip Availibility Check Sales Credit Memo e Approve Change of Commission Ask if existing Commission is larger than 0 (Default Yes)

Prices

Extended Commission Search

If you want to use the TRIMIT functionality for Salesperson Commissions, this Parameter must be set to
a value different from No.

If set to Noyou cannot use the whole setup described in this \¥hite Paper for the Salesperson
Commission.
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You can choose between the following seven options:

No You will not use the TRIMIT Extended Commission Search.

Salesperson The Extended Commission Search will only be executed for the Salesperson.
Salesperson 2 The Extended Commission Search will only be executed for the Salesperson
2.

The Extended Commission Search will be executed for both the Salesperson
and Salesperson 2.

The Extended Commission Search will only be executed for the Salesperson
3.

Salesperson +
Salesperson 2
Salesperson 3

Bonus The Extended Commission Search will only be executed for Bonus.
Total The Extended Commission Search will be executed for all types of
Commission and Bonus.
NOTE

You need to set this Parameter <> Noto see some results when posting a Sales Invoice.
For the rest of this White Paper, you need to set it to 7ofal

Approve Change of Commission
This Parameter determines if the Commission related fields of a Sales Document could be changed.
You can choose between the following six options:

Ask if existing
Commission is
larger than 0
(Default Yes)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will be asked to accept the change only if
the original corresponding Commission Salesperson is larger than 0.

The default answer is Yes.

Ask if existing
Commission is
larger than 0
(Default No)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will be asked to accept the change only if
the original corresponding Commission Salesperson is larger than 0.

The default answer is No.

Always Ask (Default
Yes)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will always be asked to accept the change
The default answer is Yes.

Always Ask (Default
No)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will always be asked to accept the change
The default answer is No.

Change without
Acceptance

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, the change will be accepted without any
message.

Commission is

Even if you might change the Salesperson (or Salesperson 2 or Salesperson 3)

Never Changed in a Sales Header of Sales Line, the corresponding Commission Salesperson
will not change accordingly!!
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Salesperson

If you do not want to provide Commission for all your Salespersons, or if you want to use different
Provision Sales Lines for different segments of Salespersons, you must fill in the Provision Name
Commission Salesperson on each Salesperson/Purchaser Card.

The card can be found via Search Salesperson.

N
Salesperson/Purchaser Card \ f ) = ]EI
N/
TR - Theodor Rudolphs
Home  Salesperson Mare options
@ Create Interaction =1 Send Email %2 Commission
General w mor
Code TR Next Task Date _
Name Theodor Rudolphs Commission
— -
Job Title Salesperson Exchange Rate Commission Payment Exchange Rate v
Commission % 0.00 Exchange Rate Commission Calculation Exchange Rate W
Phone No. Calculation Base Commission % Before Discount ~
Email Provision Name Commission Salespers.. COMMISSION v
Blocked @

When you create a new Salesperson, a new Vendor is also created with the same Code. Therefore, if
you create a new Salesperson 7Ralso a new Vendor 7Ris created for which you need to fill in the data
like General Business Posting Group, VAT Business Posting Group and Vendor Posting Group!

Description of the Fields

Exchange Rate Commission Payment

This field determines which Exchange Rate must be used to calculate the Payments to the Vendor of
the Salesperson regarding the Commission.

You can choose between the following two options:

Exchange Rate

Default Exchange Rates will be used based on the Date that you
post the Payment.

Rate

Commission Fixed Exchange

The field Commission Fixed Exchange Rate of the Currency will
be used (this can be added to the Currencies list via Personalize).

Exchange Rate Commission Calculation

This field determines which Exchange Rate must be used to calculate the Commission for the Vendor of
the Salesperson in the Commission Settlement.

You can choose between the following two options:

Exchange Rate Sales

Default Exchange Rates will be used based on the Date that you
print the Commission Settlement

Rate

Commission Fixed Exchange

The field Commission Fixed Exchange Rate of the Currency will
be used (this can be added to the Currencies list via Personalize).
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Calculation Base Commission
This field determines how the Commission should be calculated.
You can choose between the following six options:

% Before Discount

% of the Sales Price before Discount

% After Discount

% of the Sales Price after Discount

Amount per Unit

Amount per Unit
This can be entered in the field for Pct. Rate in the Commission Rate.

% of Unit Cost

% of the Unit Cost

Demanded Price List

based on a specific Customer Price Group.

Settlement.

The Commission is not based on the Sales Prices in the Sales Lines but

This Customer Price Group can be entered when you print a Commission

Total Amount

Total Amount per Sales Line
This can be entered in the field for Pct. Rate in the Commission Rate.

Provision Name Commission Salesperson
Here you can enter a Provision Sales Line for this Salesperson to handle the Commission.

Entering the Commission
Via Home, Commission you can set the Commission Rates for a specific Salesperson.

Salesperson/Purchaser Card
TR - Theodor Rudolphs

Home  Salesperson

fz Create Interaction

Actions Related Automate ~  Fewer options

EJ Send Email Eg Commission

Now you can enter the Commission percentages or amounts for many different combinations:

Salesperson v/ Saved 0 o

Commission Rates P} -+ New B%Editlist [ Delete More options e Y =

Filter Relation 1 No Filter ~ Filter Relation 2 No Filter

Minimum Minimum Price
Relation 11 Relation 1 No. T Relation 2 * Relation 2 No. * Pct. Rate Name Start Date T Quantity * per Unit Calculation Base Typet ¥
— None Item Commission Group  BATH 150  Theodor Rudolphs 0 000 % Before Discount  Salesperson

None Item Commission Group  FURNITURE 3.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ GARMENTS 3.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ KITCHEN 2.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ MISC 1.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ SHOES 2.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson

The red fields are shown by default; the blue fields can be added via Personalize

Description of the Fields

Relation 1 / Relation 1 No.
In Relation 1 you can choose the Customer-related level for which you want to enter the Commission
Rates and in Relation 1 No. the actual code.

You can choose between the following seven options:

Customer Will be compared with the Sell-to Customer No. of the Sales Header
Chain Will be compared with the Chain of the Sales Header (specific TRIMIT field)
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Customer
Commission Group

Will be compared with the Customer Commission Group of the Sell-to
Customer No. of the Sales Header

Customer Bonus

Will be compared with the Customer Bonus Group of the Sell-to Customer

Group No. of the Sales Header

Bill-to Will be compared with the Bill-to Customer No. of the Sales Header
Company Group Will be compared with the Company Group of the Sales Header
None No specific customer-related level

NOTE

The only way to create Customer Commission Groups is to press Alt+Arrow Down (lookup) on the field
Relation 1 No. - or on the corresponding field in the Customer Card - and press + New.

Relation 2 / Relation 2 No.

In Relation 2 you can choose the ltem-related level for which you want to enter the Commissions and in
Relation 2 No. the actual code.

You can choose between the following four options:

ltem Will be compared with the No. of the Sales Line

Master No. Will be compared with the Master No. of the No. of the Sales Line
[tem Commission Will be compared with the Item Commission Group of the No. of the Sales
Group Line

Item Bonus Group Will be compared with the ltem Bonus Group of the No. of the Sales Line

This means that you can make many combinations to set the Commission Rates by using Relation 1 and
Relation 2. l.e., per Customer/Master No. or per Customer Commission Group/Item Commission Group,
etc.

NOTE
The only way to create ltem Commission Groups is to press Alt+Arrow Down (lookup) on the field
Relation 2 No. - or on the corresponding field in the Master or Item - and press + New:

Pct. Rate
Here you can enter the Percentage for Commission.

Name
The name for this Commission Rate. As a default, the name of the Salesperson is shown, but you can
change it.

Start Date

Here you can enter the Start Date from which this Commission Rate is active.
It will be compared with the Order Date.

Minimum Quantity

Here you can enter a Minimum Quantity that has to be sold on an individual Sales Line before this
Commission Percentage will be calculated.

It will be compared with the Quantity field in the Sales Line.

Minimum Price per Unit

Here you can enter a Minimum Price per Unit for an individual Sales Line before this Commission Rate
will be calculated.

This price will be compared with the Unit Price field in the Sales Line, which is in the Currency of the
Sales Order!
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Calculation Base
This is the same field as the field on the Salesperson/Purchaser Card, but now you can change the
setting for a specific combination of Relation 1 and Relation 2.

Type
This field is automatically set to Salesperson if you enter the Commission Rates via the Salesperson
Card.

NOTE
Because this page is also used for setting up the Bonuses, it is also possible to choose Bonus. In that
case, the Commission Rate will only be used for the calculation of the Bonus.

Customer

In the Customer (via Search Customers or directly in the Role Center clicking Customers) on the FastTab
General, you can enter the fields that are important for the Commission Calculation:
Salesperson Code, Salesperson 2, Salesperson 3, and Customer Commission Group

Customer Card f\f/“ =g + i /' Saved [
2000 - The Fashion Store UK
Home  Request Approval ~New Document  Prices & Discounts  Customer  Report Actions ~  Related ~~  Reports ~~  Automate ~»  Fewer options @)
=) Contact 07 Apply Template % Merge With... =31 Send Email (¥ workflow e
General Show less
No. ‘ 2000 | e Commission
Name ‘The Fashion Store UK ‘ Salesperson 2 ‘ A |
IC Partner Code ‘ v ‘ Salesperson 3 ‘ v |
Balance (LCY) 43,703.63 Customer Commission Group ‘ v |
Balance (LCY) As Vendor 0.00 Customer Bonus Group ‘ ~ |
Overdue Balance (LCY) 43,703.63 Responsibility Center ‘ ~ |
Credit Limit (LCY) ‘ 0_00‘ Document Sending Profile ‘ DIRECTFILE ~ |
Blocked ‘ v ‘ Total Sales - Fiscal Year 54,193.78
Privacy Blocked @ Costs (LCY) 17,777.37
Salesperson Code IJR ~ ‘] Profit (LCY) 36,416.41
Company Group Profit % 672
Company Group W v r Last Date Modified 7/15/2026
Chain No. ‘ v ‘ Disable Search by Name @
Invoicing Show less
Bill-to Customer I ~ ‘I Prices and Discounts
VAT Registration No. ‘ ‘ Currency Code ‘ ~ ‘
EORI Number ‘ ‘ Customer Price Group ‘ v ‘
GLN ‘ ‘ Customer Disc. Group ‘ v ‘
The Salesperson Code, Salesperson2 and Salesperson 3 can be changed as well on every individual
Sales Header. The Customer Commission Group cannot be changed per Sales Header.
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1]

Company Bank Account Code

Sales Order Vg 3 -+ ] / Saved [
S0001 - The Fashion Store UK

Home Prepare Print/Send  Request Approval  Order Actions Related Automate Fewer options

[if Post.. ~+ [2 Release ~~ [ Create Warehouse Shipment [ Create Inventory Put-away/Pick.. & Archive Document  [¥] Workflow  [= Portal Payment @ Extra Order Info =
General Show less
Customer No. 2000 v Due Date 6/3/2026 &
Customer Name The Fashion Store UK ~ Requested Delivery Date =
Sell-to Promised Delivery Date m
Address Station Road, 21 External Document No.
Address 2 Your Reference
City Cambridge s © Code [JR ] v
County Campaign No ~
Invoice Details Show less
Your Reference Payment Terms Code PAYNOW v
Salesperson 2 v Payment Method Code v
Salesperson 3 v EU 3-Party Trade ® )
Currency Code Payment Service No payment service is made available.

In Entering the Commission, you saw how to setup the Commission Rates related to a Salesperson. You
are however also able to setup the Commission Rates via the Customer Card by clicking Related, Sales,

Commission
TN
Customer Card t\f /' =4 + (il v Saved
2000 - The Fashion Store UK
Home  Request Approval — New Document  Prices & Discounts ~ Customer  Report Actions ~  Related ~  Reports v  Automate »~  Fewer options
&) Contact O Apply Template &% Merge With.. £ Send Email  [¥] Workflow & Customer >
€9 History >
General s
Prices & Discounts >
No. |2000 ‘ | 1k Sales > | E& Prepayment Percentages
Name |The Fashion Store UK

’D Documents

a

IC Partner Code |

L‘E Commission >]

Salesperson 3

& By Customer

v P o .
‘ & Bonus > B By Bill-to
Balance (LCY) 43,703.63 Customer Commissi
' [ Extended Location Mgt. > & By Company Group
Balance (LCY) As Vendor 0.00 Customer Bonus Grc
' & Private Label > [&] By Chain
Overdue Balance (LCY) 43,703.63 Responsibility Cente . . o
E‘ Variant & Dimensions > g: By Customer Commission Group,
Credit Limit (LCY) 0.00 Document Sending | IFILE
E‘ Recurring Sales line:
Commission Rates - Salesperson 2 X
jel -+ New B Edit List More options e =
Filter Relation 1 ” Customer 4 Filter Relation 2 No Filter v
Minimum Minimum Price
Code Sel-tot W Relation 2 * Relation 2 No. 1 Pct.Rate  Name Start Date Quantity per Unit  Calculation Base Type ¥
- 2000 Item 0.00 0 000 % Before Discount Salesperson

The Filter Relation 1 will be set to Customer.
The Sell-to field will by default be filled with the No. of the Customer.
Code must be filled with a Salesperson Code for which you want to enter the Commission Rate, after
which the Name wiill be filled with the Name of the Salesperson Code.
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If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, ltem Commission
Group, and /tem Bonus Group.

Commission Rates - Salesperson A X
0 —+ New B Edit List More options [
Filter Relation 1 IBiIIfto ~ Filter Relation 2 No Filter ~
Minimum Minimum Price
Code Bill-to T W Relation 2 T Relation 2 No. T Pct. Rate Name Start Date Quantity per Unit Calculation Base Type ¥
- 2000 Item 0.00 0 0.00 % Before Discount Salesperson

The Filter Relation 1 will be set to Bill-to.

The Bill-to field will by default be filled with the Bill-to Customer No. of the Customer.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, lterm Cormmission
Group, and /tem Bonus Group

By Company Group

Commission Rates - Salesperson 2 X
0 -+ New B Edit List More options e =
Filter Relation 1 (Company Group v Filter Relation 2 No Filter v
Company Group Minimum Minimum Price
Code Y Relation 2 T Relation 2 No. 1 Pct. Rate Name Start Date Quantity per Unit Calculation Base Type ¥
- 2000 Item 0.00 0 000 % Before Discount Salesperson

The Filter Relation 1 will be set to Company Group.

The Company Group field will by default be filled with the Company Group of the Customer.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, Item Commission
Group, and /tem Bonus Group
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By Chain

Commission Rates - Salesperson X
pe; -+ New BB Edit List More options e =
Filter Relation 1 v Filter Relation 2 No Filter
Minimum Minimum Price
Code Chaint ¥ Relation 2 Relation 2 No. Pct.Rate  Name Start Date Quantity perUnit  Calculation Base Type ¥
> 2000 Item 0.00 0 000 % Before Discount Salesperson

The Filter Relation 1 will be set to Chain.

The Chain field will by default be filled with the Chain of the Customer.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name wiill be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /term, Master, ltem Commission
Group, and /tem Bonus Group

By Customer Commission Group

Commission Rates - Salesperson 2~ XN
0 <+ New EZ Editlist (i Delete More options E—
Filter Relation 1 ICustomer Commission Group I v Filter Relation 2 No Filter
Customer
Commission Minimum Minimum Price
Code Group * Relation 2 T Relation 2 No. T Pct. Rate Name Start Date Quantity per Unit Calculation Base Type ¥
S[E ] uee ltem 200 | Christine Everton 0 000 % Before Discount  Salesperson
CE RETAIL Item 1.50 | Christine Everton 0 0.00 % Before Discount Salesperson
CE SMALL Item 1.50 | Christine Everton 0 0.00 % Before Discount Salesperson

The Filter Relation 1 will be set to Custormer Commission Group.

The Customer Commission Group of the Customer will default already be filled in the Commission

Rates Lines Customer Commission Group field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, Item Commission
Group, and /term Bonus Group.

Note

If this page were opened via a Customer, it would not only show the Commission Rates related to the
Customer Commission Group of the Customer; it will simply show all the Commission Rates with a
Customer Commission Group filled!!

For the other options (Customer, Bill-to, Company Group and Chain)an extra Filter is applicable for the
Commission Rate page based on the content of the Customer.

Master

In the Master Card (via Search Master or directly in the Role Center clicking Masters) onthe FastTab
Prices & Sales, you can enter the fields that are important for the Commission Calculation:
Iltem Commission Group.
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Master Card

2000 - Qlivia Trousers

Home  Reports Actions ~  Related ~  Reports
i’] Bill of Materials ] Composition &4 Additional Info
|Z| Workflow G4 Care Label (53 Additional Tags

B> Measurement Chart ~  Sustainability

Prices & Sales

Automate

% Additional Comments

Fewer options

3 New by Wizard 1 Attributes E& Inventory Profile [a3] Image M
L#,', Copy Values FE- Collections B Statistics
[l VarDim Master 5§ Item List & Product Information (PIR)

Show more

General

Price Calculation

Commission / Bonus

( -)

Item Commission Group

hd ‘

Unit Price Calculation Method ‘Price List ~ ‘ Item Bonus Group
VarDim Addition to Unit Price ‘No ~ ‘
Price/Profit Calculation ‘Profit: Price-Cost ~ ‘
Profit % ‘ 0 ‘

This field cannot be changed on a Sales Line.

In Entering the Commission, you saw how to setup the Commission Rates related to a Salesperson. You

are, however, also able to setup the Commiss
Receivables, Commission:.

ion Rates via the Master by clicking Related, Sales

Master Card

2000 - Olivia Trousers

+ 0]

Home  Reports Actions ~»  Related ~  Reports ~~  Automate ~  Fewer options
i Bill of Materials L Comj & Master Data > o £3 New by Wizard I Attributes B Inventory Profile]
[ Workflow & Care & Comments % Js [¥! Copy Values [ Collections Statistics
E> Measurement Chart 5 Susta @ Portal 7 imments [&&] VarDim Master [E# Item List Es Product Informal
Prices & Sales 1z Sales Receivables > Sales Prices
HS Purchases > =] VarDim Adjustment Sales Prices
General 5
@ Warehouse > @ Line Discount I:
Price Calculation ) pup
Documents - Matrix >
Unit Price Calculation Method ‘ Price List
Documents - ltem >
VarDim Addition to Unit Price ‘ No
#2 Commission > L By Master
Price/Profit Calculation ‘ Profit=Price-Cost
#3 Bonus > [#] By ltem Commission Group
Profit % ‘ vl
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By Master

Commission Rates - Salesperson 2 X
Q + New EZ Edit List More options e =
Filter Relation 1 No Filter v Filter Relation 2 v

Minimum Price per
ode Relation 11 Relation 1 No. t Master No. T W Pct. Rate Name Start Date Minimum Quantity Unit Calculation Base Type ¥

d Customer 2000 0.00 0 0.00 % Before Discount Salesperson

The Filter Relation 2 will be set to Master No.

The No. of the Master will default already be filled in the Commission Rates Lines Master No. field.
Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name wiill be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

By Item Commission Group

Commission Rates - Salesperson 2 X
jel -+ New B EditList [i] Delete More options [Eg-—
Filter Relation 1 No Filter ~ Filter Relation 2 Item Commission Group v
Item Commission Minimum Price per
Code Relation 11 Relation 1 No. * Group * Pct. Rate Name Start Date Minimum Quantity Unit  Calculation Base Type ¥
- | IR :  None BATH 1.50 | Theodor Rudolphs 0 0.00 9% Before Discount Salesperson
TR None FURNITURE 3.00  Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None GARMENTS 3.00  Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None KITCHEN 200  Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None MISC 100 | Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None SHOES 200  Theodor Rudolphs 0 0.00 % Before Discount Salesperson

The Filter Relation 2 will be set to /tern Commission Group.

The ltem Commission Group of the Master will default already be filled in the Commission Rates Lines
Item Commission Group field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

Note
If this page was opened via a Master, it will not only show the Commission Rates related to the ltem

Commission Group of the Master; it will simply show all the Commission Rates with an Item Commission
Group filled!

ltem

In the Item (via Search /tems or in Role Center TRIMIT Small Business via Product Design, lterns) onthe
FastTab Sale, you can enter the fields that are important for the Commission Calculation:
Item Commission Group.
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Item Card (&) 2 + Til]

NS
20002036 - Olivia Trousers
Home Item  Prices & Discounts Actions ~  Related ~  Reports ~  Automate ~~  Fewer options
== Composition (&3] Additional Info £ Master 2 Create Stockkeeping Unit [ai] Image Management Calculate COJ

¢# Care Label 2 Additional Tags ™ Copy Item Apply Template i3 Inventory Profile

& Sustainability % Additional Comments & Adjust Inventory B Product Information (PIR) & Bill of Materials

a
Sale

Unit List Price 0.00 Price Calculation

Private Label Unit Price Calculation Me... |Price List ~ ‘
Master Private Label Management Level Unit P... ‘ 0 v ‘

VarDim Addition to Unit ... |No ~ ‘

Commission / Bonus

ltem Commission Group ﬂ ~ J

Item Bonus Group ‘ W ‘

This field cannot be changed on a Sales Line.

In Entering the Commission, you saw how to setup the Commission Rates related to a Salesperson. You
are however also able to setup the Commission Rates via the Item by clicking Related, Sales,
Commission:

item Card () =& + o}

20002036 - Qlivia Trousers

Home Item  Prices & Discounts Actions ~  Related ~~  Reports -~ Automate \~  Fewer options
== Composition & Sustainability [E3 Addition €D History > & Adjust Inventory 7 Apply Template ] Im4]
3 Care Label [E3 Additional Info £z Addition Item > #& Create Stockkeeping Unit  Bi Product Information (PIR) B Inv:
[P statistics >
Sale 88 Purchases >

Unit List Price 1k Sales > I @ VarDim Adjustment Sales Prices
Private Label £8 Production > [ Sales Prepayment Percentages | Price List
Master Private Label = Warehouse > @ Quotes
[M Product Classification Codes Sales Orders No
Quality Inspections & Sales Return Orders
' [ Blanket Sales Order Lines
"' 2 Blanket Sales Order Entries

& Posted Shipments

Planning

[ Posted Invoices

Purchase R [ posted Credit Memos

., v - -
Vendor No. ‘ | I #2 Commission > || B By ttem

Vendor Item No. ‘ | R 28 Bonus > | 8 sy master
Purch. Unit of Measure pcs ~ o other ;
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By Item

Commission Rates - Salesperson 2 X
0 + New BB Edit List More options e =
Minimum Price per
Code Relation 11 Relation 1 No. 1 Item T W Pct. Rate Name Start Date Minimum Quantity Unit Calculation Base Type ¥
- Customer 20002036 0.00 0 0.00 9% Before Discount Salesperson

The Filter Relation 2 will be set to /tem.
The No. of the Item will default already be filled in the Commission Rates Lines Item field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Custormer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

Commission Rates - Salesperson 2~ X
0 + New BB Edit List More options e =
Filter Relation 1 No Filter v Filter Relation 2 v
Minimum Price per
Code Relation 11 Relation 1 No. Master No. W Pct.Rate  Name Start Date Minimum Quantity Unit  Caleulation Base Type ¥
- Customer 2000 0.00 0 0.00 % Before Discount Salesperson

The Filter Relation 2 will be set to Master No.

The Master No. of the Item will default already be filled in the Commission Rates Lines Master No. field.
Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

By Item Commission Group

Commission Rates - Salesperson A X
jel + New EEEditlist [ Delete More options e =
Filter Relation 1 No Filter v Filter Relation 2 Item Commission Group A\
Item Commission Minimum Price per
Code Relation 11 Relation 1 No. T Group 1 Pct.Rate  Name Start Date Minimum Quantity Unit  Calculation Base Type ¥
- | ™ I None BATH 150  Theodor Rudolphs 0 000 % Before Discount Salesperson
R None FURNITURE 3.00  Theodor Rudolphs 0 000 % Before Discount Salesperson
™ None GARMENTS 3.00  Theodor Rudolphs 0 000 % Before Discount Salesperson
TR None KITCHEN 2.00  Theodor Rudolphs 0 000 % Before Discount Salesperson
TR None MISC 1.00  Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None SHOES 2.00  Theodor Rudolphs 0 0.00 % Before Discount Salesperson

The Item Commission Group of the Item will default already be filled in the Commission Rates Lines
Item Commission Group field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.
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If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

Note

If this page was opened via an Item, it will not only show the Commission Rates related to the Item
Commission Group of the Item:; it will simply show all the Commission Rates with an Item Commission
Group filled!!

Search Priority

When Commission needs to be calculated, the system will look in a specific order through the
possibilities that can be setup. For each individual Sales Line of the Type /tem the filtering will be:

® Salesperson

Minimum Quantity

Minimum Price per Unit

Customer (Sell-to Customer No.)

Item

Master

[tem Commission Group

Blank

Then new loops with the following instead of the “Customer”:
® Bill-to

® Company Group

® Chain

® Customer Commission Group

Yok

A Start Date will be compared with the Order Date of the Sales Header - and if this is not filled the
Working Date.

A Minimum Quantity will be compared with the ordered Quantity on the individual Iltem Sales Lines - so
not based on the total quantity on the Matrix Lines.

The Minimum Price per Unit will be compared with the Unit Price of the Sales Line (in currency of the
Sales Order!)
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Provision Process for Commission

After all the necessary setups have been completed, the Provision for Commission will be calculated
automatically in every Sales Document.

Note
The existing Sales Orders in the Demo Company have been created with the Parameter Extended

Commission Search in the Sales & Receivables Setup set to No.
Therefore, they will not have the Commission percentages or amounts filled in in the Sales Lines.
Changing the content of the Parameter will have no effect on existing Sales Lines.

Commission Related fields in Sales Header

In Table 36 Sales Headerand TableExtension 6036514 trm Sales Header Extthere are several fields
related to the Commission:

Field No. Field Name Data Type

43 Salesperson Code
6036907 trm Salesperson 3 Code
6036909 trm Salesperson 2 Code

In the Header of a Sales Quote, Sales Order, Sales Blanket Order you will find the Salesperson on the
FastTab Generaland the Salesperson 2 and Salesperson 3 on the FastTab /nvoice Details.
All three fields will be filled based on the Sell-to Customer but can be changed in the document.

In the Header of a Sales Credit Memo and Sales Invoice, you will find the Salesperson on the FastTab
General and the Salesperson 2 and Salesperson 3 on the FastTab Misc. Param.
All three fields will be filled based on the Sell-to Customer but can be changed in the document.

In the Header of a Sales Return Order and a Complaint, you will find the Salesperson on the FastTab
General The Salesperson 2 and Salesperson 3 are in the table but are not shown on the page.
All three fields could be changed.

NOTE
Changing one of the Salespersons can also have its effect on the Commission related fields in the Lines.

You can be asked if you want to change them and must verify that you want.

The field Customer Commission Group is not in the header. This field will always be taken from the
Customer Card of the Sell-to Customer, if necessary, for the calculation of the Commission and cannot
be changed for individual Sales Documents.
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Commission Related fields in Sales Line

In Table 37 Sales Line and TableExtension 6036515 trm Sales Line Extthere are several fields related to
the Commission:

Field No.
6036926

Field Name

trm Salesperson 2

Data Type
Code

6036927 trm Salesperson Code
6036928 trm Salesperson 3 Code
6037010 trm Calc. BaseComm. Salesper.2 Option
6037011 trm Commission Salesperson 2 Decimal
6037012 trm Calc. BaseComm. Salesper. Option
6037013 trm Commission Salesperson Decimal
6037014 trm Calc. BaseComm. Salesper.3 Option
6037015 trm Commission Salesperson 3 Decimal

Only in the lines of the Sales Order, these fields can be shown via Personalization and can be changed.

Lines Manage

4
[ N=N=N==l-1E 1]

ine  Order  Fewer options

Lily Blouse Royal Blue,S %
Royal Blue, M IR % Before Di:

Lily Blouse Royal Blue.L % Before Discount

Lily Blouse Royal Blue.XL % Before Discount

Amelia Trousers JR % Before Discount
Amelia Trousers White, 38 % Before Discount

Amelia Tr % Before Discount

li Wi 2 JR % Before Discount

% Before Discount % Before Discount

% Before Discount % Before Discount

% Before Discount % Before Discount

% Before Discount

% Before Disc: t

NOTE

If necessary, you can add these fields to the other Sales Document pages by using extensions.

Changing the content of one of these fields can also have an effect on the other Commission related
fields in the Lines.
You will be asked if you want to change them and must verify that you want it based on the parameter
Approve Change of Commission in the Sales & Receivables Setup.

Description of the Fields:

Salesperson (and Salesperson 2 and Salesperson 3)

This is the Salesperson (2 or 3) of the Sales Header but can be changed for individual Lines.

Changing a Salesperson will have its immediate effect on the Calculation Base Commission Salesperson
(2 or 3) and on the Commission Salesperson (2 or 3) on the Sales Line based on the Commission Rates

that you filled.

If the Commission Salesperson was <>zero you will get an extra message if you want to change the

Salesperson.

@ Changes result in a change of the commission.

Yes No
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Yes or Nowill have no effect on the entry of the Salesperson, only on the determination of the
Calculation Base Commission and the Commission Salesperson.

Calculation Base Commission Salesperson (and 2 and 3)
Based on the Salesperson this field will default be filled with the corresponding field of the Salesperson.
Changing this field on the Sales Line will have its effect when posting the invoice.

Commission Salesperson (2 or 3)

This field is based on the Commission Rates you filled in on the Salesperson, Customer, Master, and/or
Item. Changing this field on the Sales Line will have its effect when posting the invoice.

NOTE

TRIMIT Provision for Commission will only have its effect on Sales Lines with the Type /temn.

ltems with Type Service or Non-Inventory will also be disregarded!!

Therefore, even if you entered Commission Salesperson (or 2 or 3) for Type G/L Account, Charge (ltem),
Resources, Fixed Assets it would have no effect on the posting of the Provision for Commission.

General Ledger Entries when posting Sales Invoice

If you post a Sales Invoice, the General Ledger Entries will be created for the Provision of the
Commission based on Provision Sales:

® Based on the Salesperson (and 2 and 3) on the Sales Line and the Provision Name Commission
Salesperson on the Salesperson Card it is determined on which G/L Accounts the Commission
will be posted.

® Based on the Calculation Base Commission Salesperson (and 2 and 3) on the Sales Line and the
content of the Exchange Rate Commission Calculation on the corresponding Salesperson Card
the base amount over which the Commission Salesperson (and 2 and 3) on the Sales Line must
be calculated will be determined.

® The Provision for the Commission can now be calculated based on the Commission Salesperson
(and 2 and 3) on the Sales Line.

Example 1:
On a Sales Order for Customer 2000 The Fashion Store UK, | have:

Sales Order (ﬁj} =3 - W / Saved [
0100009 - The Fashion Store UK

Home  Prepare  Print/Send  Request Approval ~ Order Actions Related Automate \+  Fewer options

i Post... |~ [ Release |~  { Create Warehouse Shipment  [& Create Inventory Put-away/Pick.. "8 Archive Document  [¥] Workflow £ Portal Payment @ Extra Order Info 59

General > 6/4/2026 | 6/4/2026 | 6/4/2026 | 6/4/2026 | 6/4/2026 | Open

Lines Manage Line Order =4

E3
P Newline X Delete Line 8 Select items.. 8

Location Meas.. Exd Discount

Expand
Matrix Type No, Description Description2  Code Quantity  Code i % s 2 2 Salesperson 2 Qy.toShip  Quanti
Matrix 2100 Lily Blouse BLUE 60 PCS 35.99 2,159.40 ﬁ % Before ... Zm F{ % Before ... 1.50 60
[m] Item 21002002 Lily Blouse Royal Blue,S | BLUE 10 PCS 3599 35090 | TR % Before D. 3.00 fce % Before D. 1.50 10
[m] Item 21002003 Lily Blouse Royal BlueM | BLUE 20 PCS 35.99 719.80 | TR % Before D. 3.00 fJCE % Before D. 1.50 20
a Item 21002004 Lily Blouse Royal Bluel  BLUE 20 PCS 35.99 71980 | TR % Before D. 3.00 fJcE % Before D. 1.50 20
m] ltem 21002005 Lily Blouse Royal Blue.XL | BLUE 10 PCS 3599 35990 | TR % Before D. 3.00 JCE % Before D. 1.50 10
Matrix 4710 Scarlett Shoe BLUE 50 PAR 74.00 3,700.00 | TR % Before ... 2.00 JCE % Before ... 1.50 50
= 0O Iotem 471000236 Scarlett Shoe  Black.36 BLUE 5 PAR 74.00 37000 | TR % Before D. 200 fJce % Before D. 1.50 5
[m] Item 471000237 ScarlettShoe  Black.37 BLUE 10 PAR 74.00 74000 | TR % Before D. 200 fJcE % Before D. 1.50 10
[m] Item 471000238 ScarlettShoe  Black.38 BLUE 20 PAR 74.00 148000 | TR % Before D. 200 fJcE % Before D. 1.50 20
m] lem 471000239 Scarlett Shoe Black.39 BLUE 10 PAR 74.00 74000 | TR % Before D... 2.00 JCE % Before D... 1.50 10
m) ltem 471000240 Scarlett Shoe Black40 BLUE 5 PAR 7400 37000 Q % Before D... ZUy Q % Before D... 1.50 5

The General Business Posting Group for the Customer is DOMESTIC.

The General Product Posting Group for both ltems is RETAI/L.

The Unit Price for 21007is 35.99 GBP per piece, for 4710"is 74.00 GBP per pair.
For 2100 the base sales amount for the commission calculation: 215940

For 4710"the base sales amount for the commission calculation: 3700.00
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After posting these lines, | can see in the Posted Sales Invoice:

N
Posted Sales Invoice f\j/j 4 i  Saved =g,
104186 - The Fashion Store UK
Home Print/Send Invoice  Incoming Document More options
&’ Update Document > Comect |~ [@ Find entries.. B Track Package & Change Payment Service
General » 104186 | The Fashion Store UK | 6/4/2026 | 0100009 | No
Lines Manage Line g
b
Calculation
Unit Calculation Basi
Item Unit of Price Line Co ission
Refe. Measure  Shipment Excl Discount Line Amount Commission Commission Salesperson Commission
Type No. No. Description Description 2 Quantity  Code Date VAT % Excl. VAT  Salesperson Salesperson e Salesperson2 2 Salesperson2  Deferre
- Matrix i 2100 Lily Blouse 60 PCS 6/3/2026  35.99 2,159.40 ﬁ % Before ... zR\ f{ % Before ... 1.50 \
Item 21002002 Lily Blouse  Royal BlueS 10 PCS 6/3/2026 3599 359.90 | TR % Before Di... 3.00 fJce % Before Di.. 150
Item 21002003 Lily Blouse ~ Royal Blue.M 20 PCS 6/3/2026 3599 71980 | TR % Before Di... 300 fJcE % Before Di... 150
Item 21002004 Lily Blouse  Royal BlueL 20 PCS 6/3/2026 3599 71980 | TR % Before Di... 300 fJcE % Before Di... 150
Item 21002005 LilyBlouse ~ Royal BlueXL 10 PCS 6/3/2026 359 359.90 | TR % Before Di... 300 fJcE % Before Di... 150
Matrix 4710 Scarlett Shoe 50 PAIR 6/3/2026 74.00 3,700.00 | TR % Before ... 200 JCE % Before ... 1.50
Item 471000236 Scarlett Shoe  Black.36 5 PAR 6/3/2026  T74.00 370.00 | TR % Before Di... 200 fJcE % Before Di.. 150
Item 471000237 Scarlett Shoe  Black.37 10 PAR 6/3/2026 7400 74000 | TR % Before Di... 200 fJcE % Before Di... 150
Item 471000238 Scarlett Shoe  Black.38 20 PAR 6/3/2026  74.00 148000 | TR % Before Di... 200 fJcE % Before Di... 150
Item 471000239 Scarlett Shoe  Black.39 10 PAR 6/3/2026  74.00 74000 | TR % Before Di... 200 fJcE % Before Di... 150
Item 471000240 Scarlett Shoe  Black.40 5 PAR 6/3/2026  74.00 370.00 Q % Before Di... 2,00, \cs\ % Before Di... 150 /
<« »

NOTE

The fields regarding Salesperson (2 or 3), Calculation Base Commission Salesperson (2 or 3) and
Commission Salesperson (2 or 3) are not in Page 133 Posted Sales invoice Subform and must be added

via Personalize.

The Provision for the Commission of Salesperson 7R will be calculated as follows:

215940 "3 %

and 3700.00 2%

= 64.78and 74.00

The Provision for the Commission of Salesperson CE will be calculated as follows:
2150.40 " 1.5 % and 3700.00 1.5 %

= 3239and 5550

In the Provision Sales Lines, | can see to which G/L Accounts the amounts should be posted. This is

based on the Name COMMISSION (the content of the field Provision Name Commission Salesperson in
the Salesperson Cards of CE£and 7R), the General Business Posting Group DOMESTIC of the Customer
2000, the General Product Posting Group RETA/L of the Items and the Calculation Base Provision:

Provision Sales +Saved 0 o x>
PORN ! + New B% EditList i Delete More options e Y =
Gen. Bus. Posting Gen. Prod. Posting
Name Group T Group T Description Calculation Base Provision * G/L Account Debit G/L Account Credit Reason Code
COMMISSION DOMESTIC RAW MAT Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3 h
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM1
COMMISSION DOMESTIC RETAIL Commission-sp2 Commission Salesperson 2 9996903 9995453 02-COMM2
COMMISSION DOMESTIC RETAIL Commission-sp3 Commission Salesperson 3~ 9996904 9995454 03-COMM3
COMMISSION DOMESTIC SERVICES Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM1
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Therefore, clicking Home, Find Entries, and drill-down on the G/L Entries will now show you:
Sort the Lines on Entry No.

2310 Customers Domestic | =
General Ledger Entries O [ B% Editlist Home New Review Entries More options ® Y = O
[ Find entries.. 29 Reverse Transaction.. % Correct Dimensions  Entry 3|
Posting Date Docu. Document No. Bal. Account
Type G/L Account Name Description Amount {LCY) Type VAT Date
—> 6/4/2026 Invoice 104186 2310 Customers Domestic The Fashion Store UK. 732425 732425 0.00 0.00 G/L Account 6/4/2026 22626
6/4/2026 Invoice 104186 5610 Sales Tax 25 % Order 0100009 -539.85 -539.85 0.00 0.00 G/L Account 6/4/2026 22625
6/4/2026 Invoice 104186 6110 Sales, Retail - Dom. Order 0100009 -2,159.40 -2,159.40 539.85 0.00 G/L Account 6/4/2026 22624
6/4/2026 Invoice 104186 5610 Sales Tax 25 % Order 0100009 -925.00 -925.00 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 6110 Sales, Retail - Dom. Order 0100009 -3,700.00 -3,700.00 925.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995453 Commission 2, to be paid + Order 0100009 -55.50 -55.50 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996903 Commission 2, accrued + Order 0100009 55.50 55.50 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995453 Commission 2, to be paid + Order 0100009 -32.39 -32.39 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996903 Commission 2, accrued + Order 0100009 3239 3239 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995452 Commission 1, to be paid + Order 0100009 -74.00 -74.00 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996902 Commission 1, accrued + Order 0100009 74.00 74.00 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995452 Commission 1, to be paid + Order 0100009 -64.78 -64.78 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996902 Commission 1, accrued + Order 0100009 64.78 6478 0.00 0.00 G/L Account 6/4/2026
6/4/2026 104186 7190 Cost of Retail Sold Direct Cost 2000 on 06/04/26 195.00 EUR €301.95 €0.00 €0.00 G/L Account 6/4/2026
6/4/2026 104186 2120 Finished Goods Direct Cost 2000 on 06/04/26 19500 EUR €-301.95 €000 €000  G/LAccount 6/4/2026
6/4/2026 104186 7190 Cost of Retail Sold Direct Cost 2000 on 06/04/26 39000 EUR €5603.90 €000 €000  G/LAccount 6/4/2026

Commission Settlement

The Commission Settlement (via Search Cormmission Settlemen? will give you a report with all the
Value Entries (that are Sales Invoice/Credit Memo related) per Salesperson including the calculated
Commission that would be applicable.

Therefore, it will only be based on sold (invoiced) ltems!

It is also able to create Journal Lines to post the Vendor Ledger Entries for the Commission that needs
to be paid to the Salespersons. This will however only happen if you click the Print button!!

You can filter the Sales Invoices/Credit Memo's that need to be on the Commission Settlement by using
the FastTabs Salesperson and Value Entry.

Commission Settlement /X

Options

Filter: Salesperson

Update Entries

% No. o
Recalculate

Specification per Invoice -+ Filter...

Show Customer Name Filter totals by:

Only Paid Entries —+ Filter...

- 1e8ce

Price Group Calculation Founda...

Filter: Value Entry

|
Gen. Journal Template |GENERAL ‘
Gen, Journal Batch | DEFAULT ‘ % Item No. | v
*) Posting Date |7/16/2028 ‘ « Posting Date | ‘
) Starting Document |COMM-600 ‘ 4 Filter..
*} External Document |COMM. JUNE 600 ‘
*} Per Dimension 1 @ Advanced >

Per Dimension 2

@ ]

| By Salespers.

Basis of Commission Calculation
Send to... | | Print ‘ | Preview | ‘ Cancel ‘
Calculate |AII N ‘
) Note Fill by transfer to general journal.
E-Mail @)
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Description of the Options

Update Entries

A checkmark in this option means that in the Table 5802 Value Entries, the fields 6036971 trm Comm.
Settled Salesperson, 6036951 trm Comm. Settled Salesperson 2 and 6036961 trm Comm. Settled
Salesperson 3 can get a Yesautomatically when the Value Entry is printed on the Commission
Settlement for the Salesperson/Salesperson 2/Salesperson 3.

This also means that it will not be calculated and printed anymore in the next Commission Settlement.

At the same time per Salesperson, at least two Commission Journal Lines will be created:

The first Line for the Vendor No. of the Salesperson, and the second (third, fourth, etc.) Line for the
‘Commission Settled", where the G/L Account will be determined via the General Posting Setup on
basis of the General Business Posting Group of the Value Entry (= of the Customer) and the General
Product Posting Group of the Item in the Value Entries.

NOTE

A Preview of the Commission Settlement will not change the Value Entries unless you have a
checkmark in E-Mail.

You really need to print the document (even if it might be to a pdf-file).

Recalculate
A checkmark in this option means that the Commission amounts will be recalculated based on the
present settings of the Commission Rates.

NOTE
This might create a difference between the posted Commission to be paid/accrued that has been
posted when posting the Sales Invoice and the calculated Commission on the Commission Settlement.

Specification per Invoice
A checkmark in this option will print all the Item Lines of a Sales Invoice. Otherwise, you will only see
totals per Invoice.

Show Customer Name
A checkmark in this option will print the Sell-To Customer No. and Name of a Sales Invoice.

Only Paid Entries

A checkmark in this option means that only the Sales Invoices that do not have a checkmark anymore in
the field Open will be on this Commission Settlement.

This means that an Invoice needs to be paid completely; partly paid invoices will not be included.

Price Group Calculation Foundation

An entry in this option means that for all the Item Lines of the Sales Invoices the basis for the
Commission will be recalculated based on the Customer Price Group that you have entered here.
This will overrule any special prices in the individual Sales Invoices.

Gen. Journal Template
If you have a checkmark in Update Entries and want to create Commission related Journal Lines, you
need to enter a General Journal Template for this Commission Journal.

Gen. Journal Batch
If you have a checkmark in Update Entries and want to create Commission Journal Lines, you need to
enter a General Journal Batch related to the Gen. Journal Template for this Commission Journal.
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Posting Date
If you have a checkmark in Update Entries and want to create Commission Journal Lines, you need to
enter a Posting Date for this Commission Journal Lines.

Starting Document

If you have a checkmark in Update Entries and want to create Commission Journal Lines, you need to
enter a Starting Document Number for this Commission Journal.

For every involved Salesperson, a new Document Number will be determined.

External Document
Usually for Purchase Invoices an External Document Number is mandatory.
Therefore, if you have a checkmark in Update Entries you need to enter an External Document.

Per Dimension 1

If you have checkmark in Update Entries and you want separate Commission Journal Lines created for
the Commission per Global Dimension 1 of the original posted Sales Invoices, you need to enter a
checkmark in this option.

Per Dimension 2

If you have checkmark in Update Entries and you want separate Commission Journal Lines created for
the Commission per Global Dimension 2 of the original posted Sales Invoices, you need to enter a
checkmark in this option.

Basis of Commission Calculation

With this option you determine if you want to calculate the commission based on the fields in the
Posted Sales Invoice or Posted Credit Memo (and that are in the Value Entries as well) or based on the
fields that are now (when printing the report) are set in the Salesperson

You can choose between the following options:

By Salesperson The calculation will use the content of field Calculation Base Commission of the
Salesperson/Purchaser Card (not the “Commission Rates") with no regards to
the field Calculation Base Commission Salesperson (+ 2 and 3) in the Sales Lines

By Value Entry The calculation will use the content of the field Calculation Base Commission
Salesperson (+ 2 and 3) of the Sales Lines

Calculate
With this option, you determine for which Salespersons you want to calculate the Commission.
You can choose between the following options:

All The Commission will be calculated for the filtered Salespersons and Value
Entries regardless if the Salesperson is the first, second or third Salesperson in a
Posted Sales Invoice or Credit Memo

Salesperson The Commission will only be calculated for the filtered Salespersons and Value
Entries if the Salesperson is the Salesperson of a Posted Sales Invoice or Credit
Memo

Salesperson 2 The Commission will only be calculated for the filtered Salespersons and Value
Entries if the Salesperson is the Salesperson 2 of a Posted Sales Invoice or
Credit Memo

Salesperson 3 The Commission will only be calculated for the filtered Salespersons and Value
Entries if the Salesperson is the Salesperson 3 of a Posted Sales Invoice or
Credit Memo
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E-Mail

For the report 6036710 Commission Settlement, you can create a TRIMIT E-Mail Template, and this
specific report has been adjusted to be able to create and send an E-Mail to the E-Mail Address of the
Salesperson (Vendor).

Entering a checkmark in this field will create the E-Mail based on the TRIMIT E-Mail Template for the
report 6036710 Commission Settlement and can be sent automatically via clicking the Print button or
the E-Mail can be reviewed first before sending it manually.

If you do want to send an E-Mail via the TRIMIT E-Mail Template, you can only preview it per
Salesperson. If more Salespersons have been selected, you will get an error message after clicking
Preview button:

@ Preview E-Mail can not be used, when the filter includes maors
than cne primary record.

You can however print it for many Salespersons at the same time. In that case, for all the Salespersons
the E-Mail will automatically be send.

Note

If you have a customized report for the Commission Settlement, you need to have specific AL Code in it
to make use of the TRIMIT E-Mail functionality.

See the White Paper - TRIMIT E-Mailfor more details.

For the following example, the option fields Specification per Invoice and Show Customer Name had a
checkmark, but E-Mail did not have a checkmark.

Commission Settlement July 16, 2026
CRONUS TRIMIT Wl Ltd. page 3
ADMTN

Theodor Rudolphs
Kingsallee 1395

B27 4KT Birmingham
Great Britain

Date Document / Item No. Amount Currency Commission Exch. Rate Commission (LCY)
Rate

commission as Salesperson 1

2000 The Fashion Store UK

21002002 Lily Blouse Royal Blue,S 359.90 3 1.00 10.80 GBP
21002003 Lily Blouse Royal Blue,M 719.80 3 1.00 21.59 GBP
21002004 Lily Blouse Royal Blue,L 719.80 3 1.00 21.59 GEP
21002005 Lily Blouse Royal Blue,XL 359.90 3 1.00 10.80 GEP
471000236 Scarlett Shoe Black,36 370.00 2 1.00 7.40 GBP
471000237 Scarlett Shoe Black,37 740.00 2 1.00 14.80 GBP
471000238 Scarlett Shoe Black,38 1,480.00 2 1.00 29.60 GBP
471000239 Scarlett Shoe Black,39 740.00 2 1.00 14.80 GBP
471000240 Scarlett Shoe Black,40 370.00 2 1.00 7.40 GBP
06/04/26 Invoice 104186 5,859.40 2.37 1 138.78 GBP
Commission Total LCY 138.78
Commission Total Conversion Rate: 138.78
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For the following example, the option fields Specification per Invoice, Show Customer Name and E-Mail
had a checkmark, and the button Preview was clicked. In that case, you do not get a print, but a preview
of the E-Mail.

Commission Settlement of CRONUS TRIMIT W1 Ltd. S X
FD Send email @[ Discard draft  BH Use Word template f—l} Show source document  Page

Email Details Show more

From SALES

-

Subject Commission Settlement of CRONUS TRIMIT W1 Ltd.

Message

Dear Sir/Madam,
We hereby send you the Commission Settlement until 07/16/26.
Kind Regards,

Sales Department
CRONUS TRIMIT W1 Ltd.

o N B U & A = = = 2 n» =E = = ®» XX, ek [
Attachments b Add files [l Add files from default selection [ Add file from source document =+ = B
File Name File Size
= [ CS-SEND-TR-06/03/26.pdf ] : 121KB
Picture 4 3KB
Email Information
Template No. COMM Main Report ID 6036710

General (Commission) Journal

If you also have a checkmark in Update Entries when printing or sending the Commission Settlement, in
the Commission Journal (simply a General Journal), you will create automatically Lines for a Purchase
Invoice for the Salespersons Vendor No., and the G/L Accounts will be determined based on the
General Posting Setup.

The Commission Journal (via Search General Journal and choosing the right Journal Template and
Batch as entered in the Commission Settlement) could look as follows:

General Journals Saved 0 o
Batch Name DEFAULT

[} Manage Home Request Approval Line  Incoming Document  Page More options e Y =

[} Post |~ I8 Get Standard Journals.. B Renumber Document Numbers Reconcile & Apply Entries..

EU3- Gen. Gen.
Document Account Currency Party  Posting  Posting Posting Posting Bal. Account
Pasting Date VAT Date Type Document No.  Type AccountNo.  Account Name Description Code Trade  Type Group Group Group Amount  Amount(.CY)  Type
7/16/2026 i 7/16/2026  Invoice COMM-600 | Vendor cE Christine Everton Christine Everton FOREIGN -87.90 -87.90 | G/L Account
7/16/2026 7/16/2026 Invoice COMM-600 G/L Account 9995463 Commission 2, Settled + Commission 2, Settled + 87.90 87.90 G/L Account
7/16/2026 7/16/2026  Invoice COMM-600 | Vendor ® Theodor Rudolphs Theodor Rudalphs FOREIGN -138.78 13878 | G/L Account
7/16/2026 7/16/2026  Invoice COMM-600 | G/L Account 9995462 Commission 1, Settled +  Commission 1, Settled + 138.78 13878 G/L Account
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NOTE

Keep in mind that you need to create the Settlement per Salesperson; otherwise, you need to change
the Document No. in the Commission Journal manually per Salesperson.
lL.e. the last two Lines in the picture above should get i.e., COMM-601.

When posting this General Journal, no Posted Purchase Invoice will be created.
You will only have Vendor Ledger Entries.

Vendor Ledger Entries =
Pl =} B% EditList  Home  Entry More optiens ® v = ®
Show Document ~ ] Apply Entries |~ [, Find entries.. 23 Create Payment 9 Reverse Transaction... 55
Vendor

Posting Date Document  Document External Document ~ Now . Brand  Season Cumency  Payment Payment
4 Date lype Document No. No. A 4 Vendor Name Description Code Code Code Method Code Reference Creditor No. Original Amount Amount Amount (LCY)
7/16/2026 7/16/2026 Invoice COMM-600 COMM JUNEO1 TR Theodor Rudolphs Theodor Rudolphs -138.78 -138.78 -138.78
- 7/16/2026 t o 7/16/2026 Invoice COMM-600 COMM JUNE 01 CE Christine Everton  Christine Everton -87.90 -87.90 -87.90
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